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AVINI VY=L HBEELDNTY =2 v VERD
BROREELEREMICRIFTRE

F4RXALYFYSY bFo/ AV —HREH RS WP K8 #
EBESRR1Zy b FURAT—TT 47BN RX#h BERRR %8
B Inft B8 LT

=R

AIFE I, fEARMHEEGREERICEEARLS, V=YY VAT AT - A v I LT v —
LHBEE L O 1L MEHONT Y — 2 v VI BIRAS, BEREE-CHEREE R IC S 2 2508 IC D
WTHEEL72b D TH 5, YouTube ICEFEZa—T 44— T77viaViD/—v v
AFAT AV INIVHF—ERNRIC, 4 VAT F—DERIEL, HEE O LHEIHEITE
THDIHEARD, TV =y AABREAREB U C, SRR L HEREERICE D X ) ITEET
200w HEEHRERETATRIEL 72, 120 % v 7L DORE T — X 2 08 L =458, 4
NIy —OfFEE (G - S - 2T - SRR - 1) DR HRE D
BEBHREI N, A VIV —DERECRABHET L DT Y — v VEGRE S
DiH L, BGRBECHERNICIEOMEL 525 LB HL 2 Ik o, FriC, FRMED
fEHEM, HA20NEN, A-—MhEoBEHREE T Y —v v VBIRICEWEEL 52 Tz, K
WO Ek L, (LA BHRICESZ L ThAED, f VY ILTZ V= HBED T Y -
YRR ECUEET L L LCEGHL, BB CHREENICE 2 2 E 2L 2T L 728
TH 5,
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77 v, FEE HaREHEE, KA, Vv rr s ATAT

l. ITU®IC

WA, 777 v PRI BRI RE CELL T b, Fric, BV E i ic I
DEH Google I EDHR Ly v b, Y—v ¥y b7 —2 - F—ER (SNS) (T
EboTETWS, 77V R, AV IAVEDAT AT Ia=T 4 ZELLEREED
Ferizim L <, RIAWABIRMEOBFIC oA 2 23T & %, fil 2 13, Nike Run Club T,
FL—= v 7D GPS 7 v = v a— 20— FDIIRF T TR, TRV — bz
—FBREREFEAAFTT FAA AL TNV TEZLT, 2OTFIDIAIa=T4
é:ﬁ%bﬁﬁé%&%@%b@&%%%ﬁ%ﬁm:%,mﬂmmmmg®1mmgmqﬁ4rmu
BHUBT A=AV INZ V=% EG L, BlCHEEZELECT 7 v FolEd)
ELATWwE, 20X vIrz vy —oRfEazE L ClEe 7T Y FOHEREZ{TS
ANZEY =% XAF 47« 4 v 7 Az ¥ —] (Social media influencer : LN, 4 ¥ 71
IyH—) LIENRTEY, RERI v LIV — AT LT, AP T rE—Y
aVDaARMEMPZOOH, X—F v T HHEFICALRMICET2ERIES L
DAREIC R B LB Z T B,

LA, FRICENEZ & L2 IERAES A TEH Y, YouTube @ 10 ft~40 fRoFH¥%
2390% %A CT\b, ZDX 7% YouTube < Instagram (383D~ —7 7 4 v ZHIgEOEH
WY —NTHBLEZ2ZLNDDH %, YouTube TOENEANS IR LT, HEEH S Eid %
RABIIMPCEBZ 3K LA TR o TWwE e w) ARERE CIN 0T, fv7rzy
P—HEDOREL IPHNREIC X > T, REHREZEET 2HmI M EZ 5N 5, FFIC,
1%, YouTube CTO Y2 —F 4 —+ 77 v a Y208z NArE L, % OEHEICE T % 8
SR, ZHEOETENCE VB A 5.2 5 £\ ) (Sudha & Sheena, 2017) ,

Z ZTARWFFETIE, V=YX AAT AT TOA VY Iy F—RFICH T 2 HEE O
BITEI~DEEIC O LT OMGT 2i#4 5, FFIC, YouTube CEIfiZRET 22 —7 4 — -
77y avROAVINI V=R E LEFEHRETI), ChETof vy
V=T AT, A Vv IAZ VS —DFREICGER LD DS VR, A v LT
vH— L EE D 1 WMEBDOA v 2T avRBGR-ThbE, X7V —v v
%] (PSR: Parasocial Relationship) — % % % 2 727213 A& L T\» % (Aw & Chuah, 2021)

THic, AoefhF oz MU Tz 2 [%A] (Envy) X7V —v ¥ ip
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BRICEVWTOFEST 2 00, ZnbOLHNERIIC O W TEEMICHIEL 72 b 0134
T\, £ 2T, AKfFEE, A vz v —RHEEEO T Y vy L BfR A v LT
F—DFEME L AR OS2 G0 AR ER L, HEE OB RERE PR
A~ DFZEICOWTHAMIEEIT) T L2 HIN L 5,

)
2%
v
=t
=]
PLANY

Il. BRAER

1. V=Y%M ATAT - A7 NI oY —

ek, BHANE T LY, B, AR—VREOMELXBEL T, AHRICE> AT
L, B4NEf- -8 OIAEELRITEETIHH %5 (McCracken, 1989) , V' — ¥ L A
TATDOANRUHED, kLT VT4 Y =2y AT 4 TERHEMAL, fEkogpey —v
YAVAT AT OWENREEEE [RL T )T 4 AV INT VI —]| &Y, V=
YNANATA4TITaE—vavavyryYEERL T3 (Wahid & Gunarto, 2021) , —
T, AvIrLT vy —dHE4ANPEL TV T4 A v IRy =X —fKA
(Ordinary person) & L CORHEDEW LKL b5 720, SHEESLHEAIEZELE STV
(Djafarova & Rushworth, 2017) , A% Tl¥, Hwang & Zhang (2018) <o %, 4 v
TNITYH—DEFEE [HAD T4 7 224 LCffifi7ze & o AR 2 E 8 Ics =
TL, X0 =Y F A mb 5720, HEEREERZEL, RENEOHE
NRHFN D X VRAIATI Ne] L LTS,

2. 47T —DERE
RGED 2V IXERFEOBEME X, BELZHROFGNHET 2EEATERTHY,
% < DIFTIFZER, EHREOFEEZ AV, HHREOHE N ZHE L <% 72 (Hovland &
Weiss, 1951) , Hovland etal. (1953) 1%, {SHEME & HMED 2 D0 REE R CIEHRIEOE
WIERER L 72, BHEEL 3, BELAERCHT2ZEEE L ZIEE X (Honest) , K
F X (Sincere) ®EFH X (Truthful) TH 2 & Ez b5 (Giffin, 1967) , HMM& 1%, 1
i D FIE5H DHES1 (Competence) £ EH% (Qualification) Z 15 L, 1% 5 Ak &E (Knowledge)
R Z2F 0 (Skills) 285, HELEZAYy -V OEHRT N ICEETZZLE2TRL
(Mccroskey, 1966) , % @ LT, McGuire (1985) I31EHIHEOEEMEAMET 25 3 Ok
EEHRIC (1) 2@l 7z, Bhex, REBEAOKNEZL, HamE)) (Social
attractiveness) ® H{&HJIE] (Physical attractiveness) IZ430F S5, AR & 1%, 3%
EHDOREF TN 2K (Likability) TH % &# 2, Sharma (1990) (%, FHEH Dk

© 2025 The Author(s). 3 =T FA T v —F I
Af&ld CC BY-NC-ND 4.0 &4 T °H FAE4E, https://doi.org/10.7222/marketing.2025.032



ot

Japan Marketing Academy

NDREZEOEZ T CRE 225 L2 LT, SRS LI, BEE»F > Tw
2 R7-HoRFEEiEd., #HlziE, E& (Classy) , 227> — (Sexy) 3L\ (Beautiful)
7 E O % 55 (Ohanian, 1990) . X 5iC, Munnukka et al. (2016) (3 [F—:
(Homophily) &\ 5% L WEHRAMA 72, F—MLiE, 4 v 7Ty ¥ —Lil#E s ot
Ayt BHEREPIAL T3 LKL 52 & %Y (Lou & Yuan, 2019) .

FE o E 3% 2, Louand Yuan (2019) 1%, 4 v 7A v —DfESEENHEE D
HEETENICEEL 525 2 2R LT, Xiaoetal. (2018) &, A v 7ATvH— - <=—7
T4V IZIRBWT, ERIEOEEMEEEENE, FMME, B R 0EES, 4 v 7
NIV — DTG L EROEEE~ OB IOV TR L, WEEXA v 7Ly —
DIERMNBLC T T Y F~DREEICKRY T 4 T ERH 2 L #HLMIC L2, Lo T, X
DGR Z R T %,

Hl: M4 v 70T oY —0EEEE, a8 b.EMMY, citeiish, d.S5ENESR,

e.R—4THEKRINS,

3. TV =L v VR

Hortonand Wohl (1956) (%, X7V —v ¥ VBfR%E, TLER I VA BREDTARXT 4
TICH T HHA N EHEEE & o —TTH BN 2 K ANBARTH 2 LER LTz, ¥T Y —
¥ X VBAROEATIIE T, A AT 4 TOEHNELE (Yuan et al., 2016) ICEH LT
0%, ALY — vy VAT 4 T ORMGEH & ZEE & ORI AT 271435 %, Lou
and Yuan (2019) &, A v 7ArzvH—L, 7407 —D 1 XD AL v 25772 a VR
bRNTY = VBEHRICH B L ERLT VWS, V=YY A AT ATIRA VY I VY —
CHEEEHICa AV P RBEL TSRO I 2= —v g VIEEERMEL, #5008k
OBRNY BEDLEEEZONS, LHPL, f VIALIVHF—RETO7+uT — LAY E&o
Calaz=y—vavidl 3L, —TiNEaia=r—vavickhdledhbn
(Hwang & Zhang, 2018) .

Sokolova and Kefi (2020) 1%, 4 ¥ 7 AT v+ —D SRk R EEER &0 b2
HEFRL7ZET, 20EEME 7407 - oEEN A ARBY ZEO b5 T & &R
L, Louand Kim (2019) (&, fH#HFEOFEMETH 2 &Ml (FiErt =M, HCm
—M) AV INT I =T AR T —DNT Y =y VERAEE S E RN L, L
2L, Louand Yuan (2019) TlE, A v 7 ATy ¥ —DEEE % 1 o0& L LTRY %
&, N7V = X VERICED XS ICHET 200DV TIIIR L TWwirly, Louand
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Kim (2019) Tif, A v I7ArzvH—,HEEHFWHO74m 7 =L DTy —v » LR Z B
AELCWED, V=YX AN ATAT - Ty b7 x—nicERICYTCREL v I LYY —
DERIEIIMEEL T, ABFEOME ML, Hl 0dFENAERES 7Y —v v 1
BRICIEOREZ KIETTH A5 LEL, UTORMERTT %,

H2:A Y702 —DEEREENSFT Y - v LVEARICEDZEEZE5X 3,

4, HERLEERIER

(1) HEREEEER

AR B L X, AP ORNCPEREZ AL KT 2Ltk oT, BHFD
WAL CREN 2GS 2 2 L 2 BT 2, THHXVELAEANLHEKT 2L T, HHOPS
S[PACUGEZRT 2] &vw) BRI, TAS LV S o AT 2 LT, B
AL 5] &) THHKD 2 2123 5% (Corcoran et al, 2011)

Smith and Kim (2007) 1%, EAHEKZEL T, HEA X — (Self-image) 2K
FHRXHSEF 2B RITITCnEZe#EET, MEE2HRZLLBIHRAED L LS T
L %FABAL 7z, Vande Venetal. (2009) (%, Y —> %A AT 4 TicHT 3 EALBIE, &
BEH ORE (Benign envy) Z{EHEL, R 7 4 7 HREELTEI 25 R TS S
ZEERRLIZ AV ILI VI —LHEE L OBRICENTD, FROIEITIHIEA VL D
fFEL T3 (Lee & Eastin, 2020; Liu et al., 2019) , U EDZ & 205, (AR
L3 LS EZRBLE C, HWEBEDORARZBRL L L, SLIC, o OMETHICE T
WETLZERbD D,

(2) =H

FHL, MFEBIHEOENL2Z A Y 74 (Quality) 7K (Achievement) , 7213 H A8
RITWEE)ZESOFELZVEVIEIETH L LEBEINTEL, FRAEIWMEO RV
HH k% (Benignenvy) °, BUEDH 5 %A Bk (Malicious envy) D 2 DI F b
%, B, BOLVENEFICFERF2 D 0T (Vande Venetal,,2009) , 9 5% F L
WEEZ BRI L, WEFEOHCKE (Self-improvement) ZH|E{$ 3 Z & % Lange and
Crusius (2015) ZFIRL 72, AR CRBIED L WA @ FETRITLTWw L,
AVvINTvF—OHFEEFICHKRZ > T0 2 HEE X, EARBICX > TRAEFR
LT, ZORAVEEEOEETENICHE L5 2% (Chae, 2018) . $7z, 41 v 70
TV — LHEE & ORI, (EROBEHANLIERT, X 0iEIcHh B L&KL T3 (Lin
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& Utz, 2015) o 2D X5 7%%7 Y —v x LVBGRIE, #AMBAGRE X8 a0, BEARKA
BfRicd 2 LHEH L, HEEOHBEEN% EY 5 Z & %51 L 72 (Hwang & Zhang, 2018) ,
Chungand Cho (2017) &, HEERY — > ¥ VAT 4 T TOHAA~NDHERTHH D
V= x VEGREED 5 L%, LeeandEastin (2020) 1%, MBEEHSA Vv 7Ly H—0D
FA5 103 % %4 (Envy) 23O OB EXICIEORERX 52 5 Z L 2 EiE LTz, X o T
ROWEE IR 5,

H3HBEDERINTY - v VERICEORE®*5X 3,

b, HAMETDH, AV I7AT VI -0k EOfFRIEICET 2 ER L&
BATIIBIRIED D 5 Z L MBFEAEINTE 72, 4 v 7 v —DFEME, Koo
MO —E L L CRHli S L2 FIREMEA B D, Zhd 7 + v 7 — ORI 72 G % & @ 5 7]
BEMEDS®H 5 = & (Cuevas et al., 2020), %D ¢, Wangetal. (2024)1F, f v 71z v % —
DEEER 7407 —DRMGEELEZ D EEMGEEL T2, Lo T, ROKMEHET
%,

HAERMERRAICEDREEZEZ 3,

() NFV—TyILEEREBHREE - HEER

FATIHIEIC BT, N7V =y v VERIE, ¥EPA v 7LD v S —ITIREE L 2 REWN
BOEHEN%E® (Sokolova & Kefi, 2020) , 7+ 17 —OEHEMZIEEST 3 2 & 2
L2 (Hwang & Zhang, 2018) ., 4 ¥ 7 LT v ¥ —DRENINEL ORI EERE (752
IRAEN) ICEDHELS 2 %2 2 (Ki &Kim, 2019) , f v 7rz vy —LiEtED
BAB 720 3 0 RRARIC X Y, A V7L Z Vv H —BFRE L 28O ILE R, HESEL -850
R LTORSTA T HREER & 52 & %R L7(Kim &Kim, 2021), X »>T, RORH%E
HET 5,

H5: /X5 YV —2 v VEARIIHREBEICEDOXEEZ5X 5,

H6:/3Z VY —2 v LEARIIHEREEMICEOXE 25X 5,

HBEDPHESL 7 7Y F~DORY T 4 THEEEZROBG, AV I vTorFaiz
RETI2ENDPET 5 Z & (Schivinski & Dabrowski, 2014) , 4 ¥ 7 AT v ¥ —Iitd 5 4f
BNAREE 12, ERERCPHEENIET A LRI NT X (Belancheetal., 2021) .
¥ 7z, Purwianti & Niawati (2022) TiZ, 57 7 Vv F~D RS T4 T 7 FaINnT 7
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VE A A=V eHIRERE, BEEKICERETHL L EEIELTWE, XoT, RO
EET Do
HT: S GREEIIHEERICEDEEZ5X 5
Z 2 FCofkEi HI 25 H7 2 fEaie 7 v & LT 1 ITR T,
B1 AHAROHEERRET I

v LB

. AEA*
1. AEBE

AR TIRE I NS AT 272018, A v Z—%v F ZHAn-BERERE
ZITWTHEET %, £7°, YouTube TOE 2 —F 44—+ 77 v a vy RZOBEAZHEEL CTW»
IRRERMET 27201, 202149 H 1 HA»5 9H 2 Holf©, 74 70 v oL
tFreeasy (D=2 —IZ LT, 4 V& =3y b VIR ) —= v ZHELZEML 72,
27 ) ==V ZCHINL7 1,000 Y 7LvD 5B, €a—F 14— 77 v ¥ 3 v% YouTuber
DEE ZAHFEL TV B3 RRE 1L, 217 v T (26.5%) TH o7,

AR LR TR L 72 217 v 725 RIC, 202149 A 8 HA 5 9 H 9 HoMi I
T A7V v VK&t Freeasy | O [H—%F = 2 —ICFEfE L 72, [BIINEE 120 3~ 7 (55.2%)
THY, Thrxiohge LTHwn,

MIZF B, ZMEE 99 A, B 21 A, FhekERi: 15~19 w23 5 A (4.17%)
20 fX.38 A (31.67%), 30 fX 35 A (29.17%) , 40 R 30 A (25%) , 50 fRLA L 2 A (1.67%)
TH 2, BEICOWT, 28 (EHESEY - IEHLEZ&D) 1$48 A, 41 14 A,
HEFIR 14 ATH 2, FIUTOWT, 100 J7 AKX 10 A, 100 J~500 J7 K13 55 A,
500 J7~1000 /i Kiwi iz 40 A, 1000 JTAEIZ 15 ACH B, RICHEED L2 —F 4 —+ 7
7 vy a VROBEIC O W THEEERN AL 72, [YouTube i 2 —F 4 —+ 77 v =2
VERBHTEICED L S M AEBEL T I (EERZ) vy BRI LT, X
A7 7y 7RG (71.67%), 2% v 7 78\ (60.83%) , FFIR (2 —7 4 2 — 1) (44.17%) ,
77 vaviNg (Ny 2Rk ) (35.83%) TH B, ik, ~T7 7 7 (33.33%) ,
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T7r7eHY— (17.5%) , Zofth (1.67%) TH -7,

2. NERE

REBRGEIC V2 2 F oo R, TR CEEES X 2 Y hsRxn
TWw3bDEMWE, ks, BRIOBREZEEERA A -V LT wvX oI, BITifgEicatw,
AvInrzvyH#—=T137% < YouTuber E KL T3, 4 v 7Lz v+ —DFEMEICEET 2
HE R, fEErE, S, i, SHRIEDSPR—MD 5 O HvwonTE 7,
fEdEME & MM X Ohanian (1990) DfZE % S#I1C, [ % @ Youtuber 1%, fHD L&KL
3 %80 5 HHORE, $7:[%® Youtuber (3, HFRAZ L&KL 2740 3HH%Z AW
720 tEEMWIIE ST BRI ] 12 McCroskey and McCain (1974) D32 5%, [2 D
Youtuber IZFAD K ANICZz o T NLZ H LB |17 & D 6 THH % W 72, [Al—1: 1 Sokolova
and Kefi (2020) offt%E% =12, [ %D Youtuber (3FAE R U X 5 &2 HZ 1R D 51H
HERHW7,

R, AvInzyh—LlBEELD 7Y —2 v LE%RIX, Lee and Watkins (2016)
% 5#1C, [%Z D Youtuber # % & &, FAIB/fA &Ml L 51T % |7 & 5 THH
OEMIEE %7z, 7, MEEDA v 7 LT v —~DFEAIZ Van de Ven et al. (2009),
Liuetal. (2019) icb &%, [FARfENO NICHELZ T 7= 72 L0 3HH 2wz,

HEE OBINRER 13, Vossetal. (2003) 5%, (2Dt a—F4—+ 77 v a vl
MIEREZ 57572 1hED 5 HARZHA W, BB, HEEOHERERICO VT,
Belanche etal. (2021) OWI%E%%#1c, [ % ® Youtuber DR % 4> D SNS TR AIC A
L7z & 4THH CTHIE 21T 2 72,

HHEH % HAGEICHIER T 2 (F¥13, WEEORE L HAEORE 2~ 0% HAA
DRFAE 2 NCHHEREL T O, HRFEE LCOENKEZ TE 272043 X5 CllE

TaalL, ZNZNOEMEH X YouTube TOBHE|EE LD RO SARICE S £ 5
KL THWZ, BIEFCREREHICNL, 5 27— ) v h—FRE (zhznl1.4<
25Bbhwv], 2.0 25Bbhwv], [3.&bbicdBbhwv], M4eezr 585, [5.
ECHhZIEY ) OERECHHEL T B o7z,

IV. SrfER
1. AEREQERNE - NRZHHE - ARIZHME
AW ORLERGRE 7 v icid, HEROMBEMErEENTH Y, T COMBBEIIHE
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BOHHCTHEEIN TS, Lo T, KFETHINRL7ZT7 —XIcH LT, a5y - XA/ v -
NAT A, RIFGER, 7u TR, NEOEHEECZLEOMHEREIT I VELD 5,

IEY AV R N T RARERT 27201, SRIOSHTICHW -2 T OIS (8
MIHH=36) %2 THAL, FEEME 1 UEEZRFHHOSRMEE L2 ERTFEIC X 23RN
15047 ([ldE7: L) % IBM SPSS Statistics ver.28 I T/T o 7z, % OFEHR, 7 > DRT- 254
i, B—RTOHF5%1 39.438% &, HHEED 50% % FHE> Tzl hb, aE -
AV B NATRFEERCEHBTL, ROToeRiSELZ LIl %,

Kic, RIFSHBEB L7 0 7R RS 27201, FUMEHOFEEIC 1£SD %17
o720 ZDRER, WINOHBD 5 REORKAETHZ (5), XU, METH S (1)
% TR 2HH 1375 5 7z,

BRSO —E 1%, 7 0y Ny 7 ad X EBAEEYE (CR: composite reliability)
%, IR ML, 50 8dli (AVE: average variance extracted) % i\ THREE % 3l 72

(£1) , 7y vy 27 o 32 TOBEESICE W CRERIEEEE (0.7) DLEThs
DHERR X N, AAREEEME CR & T X TREILHEE (0.6) ZRKE SR Twiz/0, A
FCTHOONZHEERE X, &4 OBIESICN L CHNEBESEZET2b 0 L flfian
% (Bagozzi & Yi, 1988) ,

PR ZZ BB L T, IBTEZAE0 & BUAIZE R~ D o~ 2 DIFHE(UIRE L AVE (Average
Variance Extracted) ZF\WCHEZ L 72 (B 1) . MEZWIE T 00 OFER, EHELED S BLH]
TER D X 2 DEEHEAVARE I § T 1%/KETHETH Y (Bagozzi & Yi, 1988) , +_ToD
BEAR D AVE 23713 0.50 % k> Tk b, HEBSONERERZYTHLLEZ D,
4L, 2T D AVE O VIR OEA K FRIOMHBIRE L Y K2 nwZ L8 L k5,
TEZEDFER, T X T ORI B\ T AVE O TR HBARE Z El> CTniz 2 &2 b,
FMZLERHRCTE 2 (R2) . 22T, HIMICIIFEERED 5 DORERERIL, Zhzth
DRMERED 22T 245, HEHBUCHRE L 72 P Z T 72,

2. {RERAREE

RWFFE I, KRR (Structural Equation Modeling @ AT SEM) % Flw» TR 3T
W& DML % 1T - 72, 2MH7ici3 IBM SPSS #:® Amos ver.28 % vy, AWHFEDEF ikt
T 27— X DAL, M2 10RT X 512, x2=362.066, d.f.=199, p=0.000, Chi-square/df
=1.819, CFI=0.903, RMSEA=0.083, Hoelter (0.01)=82 T& - 7=, Hairetal.(2013) % %
Fic L 72856, Chi-square/df (774 —3fefili/ H L) 23 HESEED 3 %2 T[> Tk b, Hoelter
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0.01)23% Y FAED 120s X W /NS Wiz, ¥ 2 BUEREH I N T ML, CFLIZEF
FfED 0.9 LA %72 L7243, RMSEA 1ZFFA#HIFAD 0.08 AT Zb 3 21C EFlo Tz,
=L, v TABsdave RMSEA OBEEEAREE L AVWEARH L LR, £TO
NRABFETH Y, BROS I 0HEOEMS 2 EBL, T REAKEZRL TV EEZ
(Bagozzi & Yi, 1988), AFiXTlx, ZOETARFEMAT 3,

213 SEM IC X 2 B OMGERE R EZ R LT3, 3, 4 v 7 AT v I —HIEDHEMH
HoEEM I E#EM (B =0.731, p<0.001) , M (B =0.588, p<0.001) , &Mk
71 (B=0.780, p<0.001) , H&HES (B =0.645 p<0.001) , F— (=0.774, p
<0.001) DEHELLELIN, AV ILZ v F—LlHBEHD TV — v ¥ VERICEE
FoE %2 5% 2 (B=0.783, p<0.001) , Z it Hla-Hle, H2 # XH 3 25582 CTH 5,
FHB ATV = vy VERICHEEARIEOFE2Fi>TsY (B=0.210, p<0.01) , H3 %
XFL Tz, FRED» L DRA~DIEDHE SR TE, H4 (§=0.497, p<0.001) %
YR E Nz,

RKIT, X7 = v VRO B RERE L R RIS, TN ENARREORELR KITL
THY (B=0556, p<0.001; B =0.467, p<0.001) , H5 & H6 l3cHx N7, mkic,
HEE ORGSR R IC G 2 28I L ¢, BRRESHEREEMICEERIEDOR
BWrKITLTHY (=0361, p<0.001) , H7 lIKHFHranr,
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&1 BEBIZOAEEREBE LEFRH, GRESIUZYY

BB BHER THfE  SD a CR AVE
TW1 Z® Youtuber %, H LW EREL D 3.48 1.069
pe— TW2 Z® Youtuber %, EE/RZERELS 3.59 0.974
W TW3 % ® Youtuber (3, EETZ2 /LS 3.68 0.987 0.930 0.935 0.744
TW4 Z® Youtuber I%, BELERELD 3.56 0.960
TW5 Z® Youtuber (&, ERATE2LRLS 3.63 0.859
" EX1 Z® Youtuber |3, FFIRLZEREL S 3.48 1.020
EX) EX 2 Z® Youtuber I, REREF/LEEL S 3.62 0.979 0.826 0.834 0.630
EX 3 Z® Youtuber I&, F#EAEZ/EREL S 3.72 0.970
£  H2K SAL 20 Youtuber BEADERAICES>TINZE S HERS 2.62  1.258
& ¥l SA2 Z® Youtuber EHLLKFv v bE LWL 2.58 1.248 0.804 0.809 0.582
4 (SA) SA 3 Z® Youtuber |3 EA LR T LEIRT 3.15 1.171
BYEH)  PhAL Z Youtuber IZBNMAR SHRERE > T3 3.67  1.040
& PhA 2 Z® Youtuber lEETHHTA A /AT AV ZERS 380 0992 0.773 0.779 0.542
(PhA)  PhA3 %o Youtuber lZh v Ak < HZ 2 3.42 1.104
HO1 % @ Youtuber IZFAER L & 5 AER A 3.08 0.963
o HO2 % @ Youtuber I3FAERIL & 5 #1T8% T % 2.76 1.077
l?H_Ol) HO3 % @ Youtuber |3FA & R UlfEfRZFF > T 5 3.03 1.045 0919 0.918 0.692
HO4 % @ Youtuber 3FA & % < DIBRIAH B 2.77 1.083
HO5 Z @ Youtuber [3Fh &R/ EZ P FBEFR > T D 2.88 1.050
PS1 %Z® Youtuber £ 8% & &, FARB/ KL EMBEDL S IZELS 3.09 1.108
5y —x PS2 Z® Youtuber £, £2 TRELVDLIBRAICIETIND 3.02 1.167
LB PS3 fAlx% ® Youtuber IZE /ﬁ\?f&?‘:h\ 3.07  1.265 0881 0877 0.590
PS) PS4 Z® Youtuber b SNS Ao hLlE, 7+A—L7W 3.36 1.165
PS5 & L, Z® Youtuber (CB89 2%/, MiEPHF T4 v OREHHNIEL,
EZENZFTHT- 3.38 L1y
EN1 FAlZ % @ Youtuber DEEAF E L LY 3.37 1.037
i;\?) EN2 Z o Youtuber ®4EFIFFAL ) BWLWEES 3.77 1.010 0.748 0.748 0.500
EN3 FAlLZ @ Youtuber ICHEZZITTWE ERS 3.51 0.961
PAlL ZOEa1—F4— - 77y>avAROPAFEBLTVAELES 3.63  0.810
mo ek PA2 ZDE2—FT 14—+ 77 v¥aryBRIEBhne 3.60 0.920
PA) PA3 ZOEa1—F4— - 77vyavoRRIrREICERZSLERACE 3.47 0.952 0.911 0.912 0.676
PAd ZOE21—T4— 77y arvORBMIFEICK ST 3.60 0.956
PABS ZDOE1—T 14— 77varyORRICIFRER->7 3.73 0.857
PR1 %Z 0 Youtuber H#R I 28R - 77> FaE S 7ooic, BBWICRZ 3.31 1.002
. 5085
*ﬁ:’iim PR2 % Youtuber DR BH® SNS THAK#H L1 300 1108 0893 0893 0681
PR3 Z® Youtuber BRI 2HRORVWE ZAZMAICEEL WL 3.18 1.159
PR4 % o Youtuber " ##E T 2 B E MO ANICEDHI- L 3.07 1.106

() B, FEERA A -V LTI, BRIy, 4 v 712y ¥ —Tlid%k < YouTuber & KEL 72,

R=TTAVITTv—FI
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F2 ZEHEOHEEE AVEDFARE OLLE (FRIRHM)

INT ) —

Bt B damBh s4nBh R—H RH BSREE  HEEA
> v JLEIR
R 0.863
i 0.764 0.794
R 0.614 0.422 0.764
BIREE S 0.718 0.690 0.550 0.736
A 0.527 0.402 0.718 0.318 0.834
N7y - v LBk 0.626 0.427 0.732 0.558 0.751 0.773
RH 0.421 0.337 0.438 0.467 0.290 0.558 0.707
BB 0.627 0.630 0.389 0.548 0.291 0.504 0.575 0.823

B
il
b

HER 0.380 0.362 0.398 0.305 0.384 0.601 0.477 0.588 0.828

() 429 v 74Kz AVE 0¥ % R d

2 EFILDOWRIER

A A A A A
0.588%x* 1 2113 |4 5
\ ok k
- 0.780*% 0.713 0.985 7/ 0806
0.645%* 0N88y /0,86
PhA 147 77 gk
HO dom
0.497%** BERE PR1
: 0.76

0.556%** 0.361*** .
0775 5y o ers

| EN2 feoers > LB B : PR3
ek k

- 0.736*** 0.84 PR4

kK Kk

0853/ /0.128\ \0.694

e N=120s , 2=326.066, df=199, p=0.000(n.s.)
0.806 0y76 Chi-square/df =1.819

CF1=0.903, RMSEA= 0.083
g g g g g Hoelter(0.01)= 82 (< 120s)
1 ? 3 4 5| ***p<0.001, ** p<0.01, * p<0.05, n.s. insignificant

Z ORHEREROMGEE % U T, K& 3 DDA 207 5 72,

AV INZT VY —DORIENE LMK 258N, EMME, 2T, SRRk
7, El—EZTRT1%Y) R THEBETH 72,0, [ Vv ILT VY —DEBRERZD
S5O0DHEETHMING Z L ZHAMEICL7ZMTH 5,

FH2iuC, A v7rz v —OFEREPCHERORAIZME D X7 Y — 2 v VBARISHE
EHZTWEETHLE, A VINZI VI —DEEREDL LTV —v v VEAGR~DIREIZ
0.783 TH Y, HAH (0.210) xKE L2 2 L2, BREDHH T Y —v v VBRI
LV EET L L ZHLPIT L 7,

F3IWL, AVINTVI—LHBHELDO T Y =2 v VERIZINEE O BN RERE s
BRICEELS525HTH D, X7V =2 v VEFR» LHERER~DFEEIT 0.467 TH 3
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B, NF Y — o p VBRSO RIEER (0.556) ~DREB LV ENI Ehb, RNFTY—
FOUBRIBHEEER L DD, HE~DOEEZEHD L DR TH L ZHL2ITL
770

V. ZRLSHDOFE

KFFEIE YouTube T2 —T 4 —+ 77 v ¥ a v iDL V7L VI —REOHEE %
WREL LT, AV IV vy —OFRECHEEOLE (BR) 2837 Y —v x VR %
L, HEEOEELHEEMICED X ) REEX RITTOPICOWTHIILTER, %
DGR, HEFIIA VIV TV —DEBEPRAZIEL, A v INVI v —L DT Y —
v VB EED R0 S, BB -CHESRER IS 5 T L B TR o 7z,

Avrrzyd—ofFEEE, EEE W ECH—E2 O OFE I R D I
MR EImo7, B, Rt Ca—T 14— 779 avROA4 vV INLI VI —0RKET
L 55tr, FICEHC A XA MCBD BB PR 7 & OB DIERFEE TH 2 -0, S
LAtic, 4 v oz v —oMBMEs Of5BEICKRERFEL 525 L EHL2ICL
Too RABDHNT Y =2 v VBB~ DHE LR FGE LTz, ¥a—T 14— 77 v a BT
DWW TCDFAF L, @liE-CERE 77 v FBRLEEEL, SR v 20 b BRAE 729,
HBEDPA VY I VZ v I —DOREDP SRS PLRIERMIE LD L, ZDANT Y —vy
WMERIZ XL VFEL 2D 2 L ZHL T L T2,

FLT, X977 =y BEREIA VIV —EHEEE L OBR AR T ABRICEERE
S THZEDMIEL 2o 4 VI TV S —DEEBRECHEZEORAIE, TV -V %
WER AR L, B 77 v PRI E TR T 5 L MR S T, FRIC,
HEZEOHIEZR~DHEL H 52, 8- 75 v FRRE~DHED TR L VRN L hb,
AvIrTyH—0REIR, Wi 7T Picnd 3 FEng) BE2ED 322X
MRBH DL NZ 5B,

TN IR ZEL 2 RHE~DA v TV r—v a vk 328 FTEL,

B, AVILIVY— =TT 4 vIEIREFITT 22 LT, HEEIIENEE
IR ZL 720, A v 7L v —DFRICER L, Z0EEEE2E® 2 0EL1H 5,
BEicix, 4 v vz vy — e BB O@EEEZ T TlEal, A v Ir vy —HAD
M, T4 vIorz vy — LHEEOGEHBERICOIEET 284 ENEH 5, FFIC, YouTube
i%, TikTok % Instagram Stories X U d RN ABIEA L L 02b, 4 V7L TV H—DH
FitEo@m T 2R L, BRI T 2BEZBRIELT Vv, 20720, v—F X —IF, {1V
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INT v —%RAT IR, B OMERERICRNTRETH L LEZ D, HlZIL,
KRN RE LTz a—T 44— 77 v avyTlR, N7V -y v RBERMERERL,
A v INT v —DaEeEhE L b, H—-Eofsrs, =7y e L
ZWHEE OMRPLFEHSUGE VR E R4 v 7 v v —DBAPERETH 5, —F
T, XV avReh AT REDETHETEA v vy —OHEPIHIEE X D [EEICEE
TRECTHDLLER D, ZOEA, KETIHBIILTAvIro vy =i, [0k
GRMAEZ RO, &0 X5 ARG ZRIBT 22 NI IFEH T 240523 H 5,

200, MBEEORGEEPHEERNEZED 572010, AV I7rTyvd—LilEE LD
BAERI 07 D ICOIEE T 2 0 ERH 5, Fiic, BEBA Vv INVZI VS — =TT 4V
7 FEITT HERL, REESRENKICEED B L, Thbb, FAERELL LS RA Y
Tz vy —%EAL, EEOAEY - TIERL T LI TEEA s e TlGOH
BxATH LIRNTHS 5,

B3, WEEORN - 77V VBRE~ORELELATRETHL, Vv X VAT 4
TTDA VY IAIYF—ORED, HRTEIL Vb, 85 - 77 v FEE, 77 v FiZllk
ExrmOLILR, XTVAMTHELLEERX D,

BB, R OHER R~ , K CHWONEZT— XL, Ba—F4—- 77 v
3 VEFUCIRE L7228, WD g vy ZA L pINETE b o7z, 2D, ETAD
AR PCCROFRTH o7, IHIC, EROERICLZECEHERT 27201T1E, XV
REBRV VY ITNERIEEL, KT 2HEBLEL RS, CoRELLEZ, LVEBRET
WEERLTWEZWEEZ 5,

i

ARFZEIEAH 5 L FREpEE HiE (C) HVEHES 23K01639 =¥ 7 —v X v b DfTE)7T — X Ll
BREOHEETMCLDE T IV F =Y A v ], B (C) FYEFES 21K01755 [ 77 v F OFEE
TR L7277 v T4 v 7% i DtoC 77 v FEMRIC| OMBAZTCED-bDTH S, kb
AiGEEA~—T T4 YV I¥ET —F v =X =V0ol.8, No.7 [[f v 7T vH—LilHBHELD AT Y —
v VBRI OB BERIC JUT TR (2022 4E 03 A 04 HFAT) ONAEEZKIEICKRL, WBEE &S
Db DTHD, TDX I BREMEMEFRFE> T EE 5y =T 7 4 X —DBEERIARTE ILARRE
LYRRERICEH OB ERT 2,
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